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Abstract

This paper aimed to study the relationship nature between
wisdom and negotiation skills in a sample of (150) counseling
psychology and special education post graduate student sample , and
detecting individual differences between score on Wisdom Scale
and Negotiation Skills Scale due to type of study and gender , also
detecting predictability of individual scores on Negotiation Skills
Scale on the bases of Wisdom Scale scores.

The study depends on the following tools : Wisdom Scale and
Negotiation Skills Scale designed by researcher. Suitable statistical
methods where used including factor analysis, Pearson Correlation ,
anova(2-2) and Linear regression Coefficient.

Results showed significant positive relations on (0.01)
level between individual scores on Wisdom Scale and their scores
on Negotiation Skills Scale scores. No significant differences found
between scores means on Wisdom Scale due to type of study , and
no significant differences was found between individual scores on
Negotiation Skills Scale due to type of study. Results also shows
predictability of scores on Negotiation Skills scores on the bases of
their scores on Wisdom Scale.





